
481,091 units

Daiwa House 2.52%

Top 5 companies 13.60%

Other companies 86.40%

Notes: 1. The share for Daiwa House and the top 5 companies 
were taken from the White Paper on the Housing Industry, 
by the Yano Research Institute Ltd.

2. The total number was quoted from Statistics on Building 
Construction Started, by the Ministry of Land, 
Infrastructure and Transport.

50

25

0

75

100

00 01 02 03 04
0

150

300

600

450

 Aggregate housing sales by Daiwa House (left scale)
Annual housing sales index by Daiwa House (right scale)
Annual housing starts index: nationwide
 (owner-occupied + lot-subdivision) (right scale)

(Thousands of units) (2000=100)

Orders received, unit sales, and sales of single-family houses (non-consolidated)

Orders received
Unit sales
Sales (Billions of yen)

2004
12,033
12,143
¥326

2003
12,859
12,909
¥329

2002
13,332
13,725
¥348

2001
12,577
13,705
¥343

2000
14,345
14,234
¥350

Since its establishment, the Daiwa House group has been a pioneer and a leader in the Japanese housing industry. Single-family houses 
are our core business. Every year we build more than 10,000 houses, employing a broad lineup that ranges from prefabricated to tradi-
tional wooden houses, and construction that employs the two-by-four method. We are also able to call on advanced planning capabili-
ties and sophisticated technologies, as well as a strong track record in preparing and developing residential sites.

In fi scal 2003, the market for newly constructed single-family houses improved, after a few years of decline. Construction of owner-
occupied houses increased 2.1% to 373,015 units, while houses built for sale were up 11.9% to 129,327 units. We not only continued to 
improve the basic performance of our houses, especially responding to demands for better protection against natural disasters, and a 
variety of climatic conditions. We also answered social needs for functions to protect against the increasing incidence of housebreaking 
and for more environmentally-friendly designs. The quake-dampening  system that we pioneered three years ago was improved, and is 
now available as an option in all of our two-story prefabricated houses at a reasonable cost. 

Daiwa House Industry became the fi rst manufacturer in the industry to build all single-family houses to tough crime-prevention stan-
dards, equipping them with double-glazing windows on the fi rst fl oor, a video door phone and windows with double locks to achieve 
a higher security level. In addition, as a response to the so-called “sick house” phenomenon, we introduced new in-house standards in 
the summer of 2003. These standards are stricter than the revised Building Standard Law and will improve the air environment, which 
has been adversely impacted by high insulation. Daiwa House Industry was ranked number one in constructing environmentally-
friendly housing*  in fi scal 2003. 

However, revenue from the construction of owner-occupied houses fell slightly (0.7%) from the previous term, to 10,378 units on a non-
consolidated basis. Lot-subdivision house sales declined 28.1%, to 1,765 units.

Single-Family Houses

Our 470,000 residences constitute the wellspring of our business strength

Housing sales and construction starts Share of single-family house market
 (FY2002)

*Certifi ed by the Institute for Building Environment and Energy Conservation.
We constructed 322 environmentally-friendly houses (system supply-type).
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